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BAKHBIE ACIIEKTBI BBICTPAUBAHUSA CUCTEMBI IPOIA’K B
APT-BU3HECE

B nanHOW cTaThe ONpeENesieHbl OCHOBHBIC TIOJIOKEHUS, HEOOXOIUMBbIE ISt
pa3BUTHS M CO3/aHus OuzHeca B cdepe apT-UHIyCTpuu. PaccMOTpeHbl MOHSATHS
MpEANPUHUMATENIBCTBA, IE€JIEBOM ayJUTOPUM, UMIUTMIUTHBIX M DKCIUTULMTHBIX
3anpocoB noTpedutens. IIpeacTaBieH ombIT MCCIeAOBaHUN B OOJACTH BIUSHUS
BU3YyalIbHBIX 00pa30B Ha MO3T YEJIOBEKAa M PEIICHHE O MOKyNKe. PaccMOTpeHbI
CrocoObl MOJTBEPKICHUS OM3HEC-TUMOTE3bl HAa MPaKTUKE JJIS Majoro Ou3Heca B
cdepe apT-uHIyCTPHUH.

Knrouesvie cnoea: apt-OusHec, TBOpUECKM OpeHJ, LejieBas ayIuTOpHs,
CerMEHTallMsl, MMIUIMIUTHBIE  OOJIM, THUIOTEe3a, OKCIUIMIUTHBIE OO0,

HEHpPOMEeIUaTophl, TITyOMHHOE WHTEPBBIO, KOHKYPEHIIHS, CaMOpean3aIiusl.
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IMPORTANT ASPECTS OF BUILDING A SALES SYSTEM IN ART
BUSINESS

In this article, the main provisions necessary for the development and creation of a
business in the art industry. The concepts of enterprises, meetings, implicit and
explicit participants are included. research experience in the study of visual
formations on the human brain and the purchase decision. Evidence of
confirmation of the business hypothesis in practice for small businesses in the art
industry has been identified.
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B coBpeMeHHOM MHpe TIOCTpOocHHE JIOOOM  OHM3HEC-MOJeNd IO
IPOBHIKCHHIO TIPOU3BEICHUI HCKYCCTBA HEBO3MOXKHO 0€3 ydeTa JOMUHHUPYIOIIIX
B IICJICBBIX IMOTPEOUTEILCKUX ayIUTOPHUSAX TMPEICTABICHHA O KYJIbTYPHBIX
MPEIIMOYTESHUSIX M WHIAUBUIYAIBHBIX pecypcax JIMIl, 00pa3yroluX 3TH ayIUTOPHUH,
a TaKXKe Mpeo0JIaAaroIIuX TCHACHIIUN B cepe T1eMOHCTPATUBHOTO MOTPEOICHUS

(bOpM HAaKOINNICHHUA CUMBOJIMYCCKHUX KaIlIMTAaJIOB.
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B COBPEMEHHOU NOTPEOUTENBCKON KYyJIbType IIPOU3O0LLIEI
TpaHC(OPMAIIMOHHBIN TEpPeXoJl — OT paluoOHAIBHBIX (GOpM MOTpPeOICHNUS,
OCHOBAHHBIX Ha JIOTHUKE COaJlaHCHUPOBAHHOCTH PECYpCOB U MOKYMaTEIbCKOTO
MOBEJCHUS, K MOTPEOUTEITHLCKOMY TOBEACHUIO, OCHOBAHHOMY Ha MPHUOOpPETEHUU
HMOIIMOHAJILHOTO KanuTajida, BOIUIONIEHHOTO Kak B Ipollecce MPHOOpEeTeHUs
OOBEKTOB MAaTE€pUAIbHOM M JTyXOBHOM KyJIbTYpPhl, TaK M B JIEMOHCTpaIUH
MPUOOPETEHUI COLUATIBHOMY OKPYKEHHUIO, M B TE€IOHUCTCKOM HACIaXJCHUU.
[Ipyuem B mpolecce NPUOOPETEHHS MPUOPUTET TOJYYAeT HMOIMOHANbHAS
BOBJICUCHHOCTh KaK B TBOPYECKUM MPOIECC PACKPHITUS 3aMbICIa XYJ0KHUKA, TaK
U B HMppalMOHAJIbHBbIC WHAMBUIYAIbHBIE TE€IOHUCTCKUE YCTPEMJICHUS YeJIOBEKa
[1].

B ocHoBe momo0HON MOTPEOUTETHLCKOM MOJEIM JICKUT TAaK Ha3bIBaemas
HPKOHOMHKA BIIEYATJIICHHM, KOI/Ia MpollecC MPUOOpPETeHHUs] apT-TPOIYKTOB, Kak,
BIIpOYEM, U JpPYrMX TOBapoOB, MPUOOpPETAaET XapaKTep HMOIIMOHAIBHO
OKpAILIEHHOT'O,  MOJIHOTO  BIIEYATJIEHUH  MOTPEOUTENHCKOTO  IYTEIIECTBHUS:
«Brieuatnenust Mo cBoed CyTH JUYHOCTHBI. OHM 3aTparMBarOT YEJIOBEKa Ha
AMOIMOHATILHOM, (PU3UYECKOM, HHTEIUICKTyaIbHOM WM JIa)Ke€ JTYXOBHOM
YPOBHE... KOT/Ia OH MOKYNaeT BIeYaTICHUE, OH IUIATUT 32 He3a0bIBAEMbIE MUHYTHI
CBOEH KH3HHU. .. 32 COOCTBEHHBIC YYBCTBA M OILIYIICHUS» [6].

[TosToMy coBpeMeHHasi pekjiamMa B TPOJBMXEHUU MPOAYKTOB apT-
WHJyCTPUU OPUEHTHPOBAHA HA SMOLIMOHAIBHYIO ApAaHXXUPOBKY M 3CTETHYECKHE
COCTABJISIIOUIME MpeJjiaraeéMblX K MpoJaxe apT-NMPOJYyKTOB, MPOLECC MPOJIaXu U
MOCJIENIPOIAYKHOE HacllaXKeHue o0JaJaHeM MPOU3BEICHHEM HCKYCCTBA.

Konnenumst HetipomapkeTuHra 0bu1a copMmynupoBana B Havane 1990-x rr.
yuenbiMu ["apBapackoro ynusepcurera B CIIIA. A B 1995 r. JI. 3anTmMeHom Oblia
3allaTeHTOBaHA COLMAbHAS TEXHOJOrHMs Helpomapketurra — Zaltman Metaphor
Elicitation Method (ZMET), win wu3BiedeHHe #3 00JaCTH KOJUIEKTHBHOTO
Oecco3HaTeNlbHOrO0 MeTahoOpUUYEeCKUX MOJeNIed CUMBOJIMYECKOTO O3HAYMBAHUS

Bxoasmeld nadopmaruu B Ghopme rpadudecKux KOJUIAKeH, UMIUIAHTUPYEMbBIX B



pekiaMHble coolimeHus [6]. 1o dopMynupyeT HENOYKy MEHTAJIbHBIX pPEaKIui
OTPEOUTENIS: IyBCTBYIO — JACHCTBYIO — pedaekcupyto [3, ¢. 179-181].

BaxHemmM  MHCTPYMEHTOM  HEMPOICUXOJIOTMYECKOTO  BO3JIEUCTBUSA
CTaHOBUTCS  (OPMHPOBAHWE BH3yaJlbHBIX  MeTadopuyecKnx 0Opa3oB B
KOJUIEKTUBHOM 0€CCO3HATENbHOM, KOTOPOE MPEJCTAET COIUATbHBIM BU3yaJbHBIM
KOHCTPYKTOM, UMIUJIAHTUPYEMBIM B KOJUIEKTUBHOE O€CCO3HATEIbHOE Ha OCHOBE
MCIIOJIB30BaHusA. Bo MHOTOM 3TO SIBISIETCS PE3YIbTATOM «BU3YaJIbHOTO ITOBOPOTAY
BTOpPOM MOJOBUHBI XX BEKa, YTO SBUJIOCH CJEACTBHEM pPacHpOCTpaHEHUS
MaCCOBOM <«OAKPAHHOM KYJIbTYpPh» U «KJIUIOBOIO MBIIUICHUS» KakK pe3ysbTaTa
HIMPOKOTO PACHPOCTPAHECHUSI SKpaHHBIX (OpPM penpe3eHTaluu HHPOopMaIuu B
pe3ynbTaTe HHPOPMAIMOHHO-KOMMYHUKATUBHON TE€XHOJIOTUYECKON PEBOIIOINN —
BHEJIPEHUS B MTOBCEIHEBHOCTh MHTEPHETA U CPEJICTB MOOMIBLHON KOMMYHUKAIUU
[13, c. 207].

DcreTu3anus u AMOLMOHAJIbHAS 00pa3HOCTh apT-IPOJIYKTOB
crocoOCTBOBaANa IIMPOKOMY PACIHPOCTPAHEHUIO TaK HA3bIBAEMOUN «KYJIbTYPHOU
SKOHOMHKNY», WIW PACHPOCTPAHEHUIO KYJIBTYPHOTO KOHTEKCTa B MOBCEIHEBHBIX
NOTPEOUTEIBCKUX MPAKTUKAX [5, C. 26-27].

ApPT-TIpPOAYKT B U3BECTHOM CMBbICJIE OMHAPEH MO0 CBOEH MPUPOJIE — C OJTHOM
CTOPOHBI OH SIBJISIETCS MaTepHAIM3alMel TBOPYECKOIO 3aMbIcia, a C JpPYyrom
CTOPOHBI, OH MeTaopUYeH U HAMNOJHEH CUMBOJUYECKUM COJCpP’KaHUEM,
BOILIOIICHHBIM B (hopMe ceMuoTHuYecKux (opm u 3HadeHuii [12, ¢. 103-119].

BusyanbHble cuMBOJIBI U (OpMBI OOJiee apXauyHbl, HEXEIH BepOabHbIC
MOHATUSI U KOHCTPYKIIMH, MHOTO3HAUYHBl U MOTYT B CHJIy CBOEH apxaumdeckou
IPUPOALl M MMIUIAHTUPOBAHHOCTH B KOJUIGKTMBHOE Oecco3HaTelhbHOEe 00J1a71aTh
OoJiblIel CTAOUIIBHOCTBIO U YKOPEHEHHOCTHIO B KOJIJIEKTUBHOM 0€CCO3HATEILHOM.

[Ipuyem «CHMBOJIBI, TJIABHBIM 00pa30M BU3YajbHBIE, MOTYT UMUTHPOBATh
MPEAMET, ¢ KOTOPHIM OHHU CBSI3aHBI; MOTYT OBITh OCHOBaHBI Ha (DOHETUUYECKUX
accoIMalMsIX, BKJIIOYATh KaK rpaduuecKue JUHUU U TeOMeTpruUYecKue (GUrypsl, TaK

U CJIOBA U pUTYaJIbHbIC )ecTh» [4, C. 107-318].



CoBpeMEHHBIN  apT-PBIHOK  TIPEACTABISET  COOOW  COBOKYITHOCTH
B3aMMOJICHCTBYIOIMX WM  KOMMYHHUIMPYIOIIMX  BU3YaJbHBIX 00pa3oB U
AMOLMOHAJIPHO APAHKMPOBAHHBIX BIIEYATICHUM, AKCHUOJIOTMYECKUX OCHOBAHUU
IMOITMOHATBHBIX PEeaKIUi Ha PEIOKEHU CyOBEeKTOB apT-phiHKa [ 15, €. 10-16].

Kak ycranoBumu J[.P. Poccutep u JI. AHra, meauaropoM MeExXIy
BU3YalIbHBIM  00pa3oM pEKIAMUPYEMOTO TMPOAYKTa U  BOCHPUSITHEM €ro
NOTPEOUTENEM SIBIIAETCS «IPOBOAHUK HA OCHOBE aCCOIMATUBHOTO COOTBETCTBUSY,
i RAM-nipoBogHUK (IIPOBOJHUK HA OCHOBE aCCOIIMATUBHOTO COOTBETCTBUS),
KOTOPBIA U T'€HEpUPYET B CO3HAHWM BOCHPHUHHUMAIOUIETO PEKIAMHOE COOOIIEHHUE,
MeTa(hoprUUecCKuil CUMBOJIMUECKH apaHXKUPOBAHHBIA 00pa3 ToBapa WM yCiayru [8,
c. 651].

IIpu 3TOM, uTO He otmeTrim JI.P. Poccurep u JI. Ilepcu, Takol BU3yanbHbIN
MEAMATOP MOXKET HE TOJIBKO MPEACTaBIATh MeTadopudeckuii oopa3 apT-poayKTa,
HO ¥ TEHEPUPOBATh HOBBbIC CUMBOJIM3UpOBaHHbIC 3HaueHus [ 10, €. 304].

[ToaToMy mpobGiiema pabOThI C JaHHBIMHU 3HAHUSMU aKTyajbHa JJisi aBTOPOB
TBOPYECKUX MPOAYKTOB. DTO IMpPEACTaBIseT COOO0H H3ydeHHE BU3YaJbHBIX WU
BHYTPEHHHUX 3alIPOCOB, OMbITA, KOTOPHIM BIMSAET HA YEJIOBEKA, & BIOCIEACTBUU U
HA TPUHIATHE pelieHuss o Tmokymnke. [nyOuHHas mnpopaboTka 3ampocoB
MOTEHUHUAIBHOTO  TOKyNaTelass [OMOTraeT  ONpeNesiuTh  HUMIUIMUUTHBIE U
OKCIUTMUUTHBIE OO0NM, T/A€ TEPMUH «OOJbY» XapakTEpU3yeTcsl YacTo He
OCO3HAaBAaEMbIM TMPEACTAaBIECHUEM [0 OTHOLIEHUI0 K ToBapy. IlpopaboTtas
HECKOJIbKO (POKYCHBIX TPYII MpearnoiaraéMoi ayJuTOpuH, NMPeAIpUHUMATENb, B
pe3yapTare, MOXET OOHApYX UTh TOT CEIMEHT pPbIHKA, KOTOpPBIA Oyner
OTKJIMKATbCS Ha TOBApHOE TMpeNjioKeHWe U OyJeT BOCIPUUMYMB K
Metadopuueckol  mojenu  3HadeHud — uHbopmanmu.  VMmiMuutHbBIE UM
AKCIUTMIIUTHBIE 0O XapaKTEePU3yeTCs CIIETYIOIIHUM.

NmnunuTHble 0OMM — HE OCO3HABaeéMble, HO TMEpPEkKHBAEMbIEe 3aIPOCHI,
oOpallieHHble BOBHYTPb, CIOKUBILKECS Y YEJIOBEKAa B OTBET Ha MPEACTABICHUS O

MHPE U CBOEM ITOJIOKEHUU B SKOHOMHUYECKOU U COLTMATILHOM CUCTEME.



OKCIUTMIUTHBIE OOJM  XapaKTepU3YIOTCS KaK 3alpochl, HCXOASIIME OT
noTpeduTessi, HampaBjeHHbIE BOBHE, KOTOpble OH (DAaKTUYECKU MPEIBSIBISET K
KOHKPETHOMY TOBapy WJIU yCIIyTe.

Onupasice Ha 3T 3HAaHMS W JOCTH)KEHHMS HAyKd, TBOPYECKUU
NpeANpUHUMATENh, 3HAas HWMIUTMIUTHYIO O0Jib, BU3YaJbHBIM OMBIT LEJIEBON
ayJIMTOpPUH, CIIOCOOEH CO3/aBaTh MPOAYKT, KOTOPbIA OYJIET OTIUYHO BOCIPHUHST
MOKOJICHHEM, CJIEIYIOIIUM 32 F€JJOHUCTKUMU HaclaxzaeHusMu. [Ipu npaBuiibHOM
UCIIOJIb30BAaHUU 3TO CHOCOOCTBYET 3(P(HEKTUBHON MpoJa)xe ToBapa WA YCIYTH.
[lox ynmakoBKOW TOBapa MapKETOJOTW MOJPa3yMEBAIOT CO3/IaHHE BH3YaJIbHOTO U
CMBICIIOBOTO 00pa3za, KOTOpbI 0003HAYaeT MECTO MNPOAYKTa Ha pPBIHKE H
TPAHCJIMPYET €r0 LIEHHOCTh LIEJIEBOM ayIUTOPHH.

[Ipu npaBwiIbHON pabOTE ¢ MMILTMUUTHBIMHU OOJISIMHU LI€JIEBOM ayJIUTOPHH,
BU3YyaJbHBIMU CHUMBOJIaMH U ()OpMaMH, 3aKpEIUICHHBIMH B OECCO3HATEIbHOM,
CO3/1aeTcsl MPOAYKT WM yCIyra, KOTOpas BbI3bIBACT y MOKyHaTess INIyOWHHOE
YYBCTBO MOHUMAHMS U COIPUYACTHOCTH, YIOBOJIbCTBUS.

JUis BBISICHEHMS OXUJAAHUN MOKYTaTess co3laTenb OpeHjaa oOpaiaercs K
HUKEPUBEAECHHBIM METOZaM paOOThl — TITyOMHHOMY MHTEPBBIO, aHKETHPOBAHUIO.

OT0 00YCIOBIEHO OTCYTCTBHEM MOIIHOCTE MapKETMHIOBOTO OTAENa,
KOTOpble HMeTCa y Kopropauuid. Temy TiyOMHHOTO HMHTEPBBIO MOAPOOHO
nzyuyaetr Po6 dutnnarpuk B kHure «Crnpocure mamy» [14]. Takas aesTeabHOCTb
M0JIE3HA TEM, UTO MPEACTABIIAET COO0M MAPKETUHIOBOE UCCIIEOBAHUE U IPOBEPKY
runotessl. ['unoresa — npeanonoKeHnue 0 TeX UM UHBIX MPEANOYTEHUAX KIMEHTA,
/1€ BBISBIISIFOTCS BU3yalIbHbIE aCCOIUALINY, PUOOPETEHHBIE 00pa3HI.

Taxum cnocoboM co3gaercs MOHUMaHHUE, YTO JUIsl pa3BUTHs apT-OM3HEca B
COBPEMEHHOM MHUpPE U pa3BUTHUS TUDPPEpPEHIIMPOBAHHBIX KYJIbTYPHBIX MPOIYKTOB
npeanpuHUMaTedb 00s3aH oOpaiiath BHUMaHHE Ha OCHOBBI MAapKETHHITOBOM
CTpaTeruu, pa3BUTHE HayKH B cdepe MapKeTHHTa M aJanTHpOBaTh UX IMOJ CBOU
ousznec. Torma cdepa TBOPUECKOrO MNPEANPUHUMATEIHLCTBA CMOXKET JOCTHYD
r100aJbHOTO M MHAWBHUIYATBbHOTO pPa3BUTHUS, 4YTO, OE3yCIOBHO, CKAaXKETCS Ha

KYJbTYPHOM YPOBHE LIMBUJIU3ALINH.
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